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2020 – 2023
2019 – 2020 
2013 – 2019 
2012 – 2012 

2023
2023
2012

2011

2010





1) Source: Euromonitor

2) Source: Statista Market Insights
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CAPEX

2018 - 2023 14.3

2024 - 2025 4.7 (est.)
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2016 – 2023
2014 – 2016 
2011 – 2014
2008 – 2011 
2007 – 2008 

2022
2020
2019
2017
2013
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2023
2022 - 2023 
2018 - 2021 
2015 - 2018 
2013 - 2015 

2023
2013
2011
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2017 - 2023 
2014 - 2017 
2009 - 2014
2008 - 2009
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Size (m2) 31,012

Occupancy1) (% of Rent) 98.4

Average rent per m2 (€) 264

Everyday life retail (% of Total Rent) 79

Mixed-use (% of Total m2) 15

Partners (tenants) 100

Free Parking Spaces 835

Gross Initial Yield (%) 7.8

Annual footfall (m visitors) 6

NPS 21
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Pre-Transformation situation

GRI (€ m) 6.3

Discount rate 6.2%

Long-term rental growth1) 0.0%

CAPEX (€ m) 4

Unlevered IRR 6.6%

FSC De Koperwiek

GRI (€ m) 7.9

Discount rate 6.0%

Long-term rental growth1) 1.0%

CAPEX (€ m) 33

Unlevered IRR 7.6%



85

•

•

•







88

2017 - 2023 
2016 - 2017 
2011 - 2016 
2006 - 2011
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Size (m2) 17,648

Occupancy1) (% of Rent) 99.7

Average rent per m2 (€) 238

Everyday life retail (% of Total Rent) 92

Mixed-use (% of Total m2) 19

Partners (tenants) 50

Free Parking Spaces 500

Gross Initial Yield (%) 7.6

Annual footfall ( m visitors) 4.1

NPS 19
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50 m2 

decrease

50 m2 

increase

Will be 

temporarily filled 

with Kruidvat

50 m2 

decrease

Move and 

increase to 500 

m2 decrease

Will become 

450 m2
Move to Jumbo 

and increase to 

1750 m2

Wants to increase 

to 200 m2

Potential tenant 

change
Wants to increase 

with at least 100 

m2

Wants to 

decrease max 

300 m2
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Pre-Transformation situation

GRI (€ m) 2.8

Discount rate 5.6%

Long-term rental growth1) 0.0%

CAPEX (€ m) 4

Unlevered IRR 6.4%

FSC Sterrenburg

GRI (€ m) 4.0

Discount rate 5.4%

Long-term rental growth1) 1.0%

CAPEX (€ m) 27

Unlevered IRR 7.6%
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